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Attributes

Software is built on a decade of industry experience and insight. Designed to fit the real world through 
comprehensive understanding of the organization of advertising sales workflow. We estimate that 60% 
of the AEs selling cable sell with our software.

For most of adSails’AE users, our sales system is the sovereign application—the forward window on 
their screen throughout the day. It replaces the entire paper trail.

Scalable data structure which, if desired, could sell to all cable zones on one line and distribute that 
traffic to as many centers as exist in the USA. 

Data replication to the SQL database of your choice, from multiple sites if needed.

Thin-client deployment allows for use wherever the internet is available, including wireless for laptop 
or PDA. Distributed deployment available when server-based system is not desired.

Integrates all departments with layered and protected access to data for sales assistants, local and 
regional managers, marketing, traffic, and production personnel, as well as those at the corporate level.

Software allows enforceable standardization of sales practices across the organization.

Features

Handles all aspects of the order, from “scratch sheet” through revisions, while integrating CRM for 
account management, activity reporting, and financial projections.

Ground-breaking Order Approval and Export System tracks and controls orders from AE to sales 
manager, business, and traffic.

Rate card system with hundreds of permutations to fit the needs of local managers, including automatic 
yield management adjustments for inventory changes. Number of rate cards in a system is unlimited. 

Avails clearance provides AEs with information on sellout levels using inventory tables from traffic
system.

New Pipeline Sales Activity system both fits and enhances existing sales activity reporting, such as the 
several variations of the WAR Report and churn reports. 

New AE Budget Planner sets monetary and activity goals based upon historical data and either budgets
or desired income.

Integrates sales of various products such as spot, internet, photo, magazine, and direct mail advertising
into a single sales system.

Horizontal integration with the four cable traffic systems and all major research systems.
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What if there were a sales tool that let you see what’s really going on in 
your operation? That could measure and maximize productivity across 
the enterprise? That could help you chart and implement a strategic 
direction for your company? That’s exactly what adSails can do for you. 
By standardizing the sales process from the ground up, you can finally 
enforce best practices, cut costs and increase efficiencies, and generate 
powerful analytics that focus your strategic vision. adSails makes sales 
operations leaner, more efficient, and more profitable. That’s not just a 
return on investment, it’s a quantifiable increase in your bottom line.

• Global application consolidates the entire sales process
• Provides complete control over sales practices

• Analyze whether operations are meeting budget using a rigorous, scientific tool
• Forecast using actual, rather than invented, data

• Well-defined vertical means functionality is already tailored to industry needs
• Customization costs are leveraged across the industry, giving our clients greater  
  functionality at less cost
• We work with clients at the corporate level to report data to company specification

• Corporate ownership of data
• Retain information warehouse in spite of AE churn

• Standard reporting and forecasting protocols
• Standardize image, proposals, and product
• Project one central mesage rather than many individual ideas of that message

• Functionality built on analysis of the sales process
• Total integration of features forces compliance with best practices
• Improve sales staff training and retention

• View and report by clients, business types, sales groups, and regions
• Data mining

• Exceptional, well-documented compliance rate
• Rapid installation and training from professionals who know the industry
• No ramp-up time for VAR customization
• Thin-client application serving (ASP) model reduces hardware costs

• Application can be scaled from local to national levels
• Relational data structure is flexible enough to follow advertising sales into the age 
  of the multi-platform sales force

• Set up to move mission-critical data to your corporate data warehouse
• Allows the reporting you want from different data sources
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