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Attributes

Software is built on a decade of industry experience and insight. Designed to fit the real world through 
comprehensive understanding of the organization of advertising sales workflow. We estimate that 60% 
of the AEs selling cable sell with our software.

For most of adSails’AE users, our sales system is the sovereign application—the forward window on 
their screen throughout the day. It replaces the entire paper trail.

Scalable data structure which, if desired, could sell to all cable zones on one line and distribute that 
traffic to as many centers as exist in the USA. 

Data replication to the SQL database of your choice, from multiple sites if needed.

Thin-client deployment allows for use wherever the internet is available, including wireless for laptop 
or PDA. Distributed deployment available when server-based system is not desired.

Integrates all departments with layered and protected access to data for sales assistants, local and 
regional managers, marketing, traffic, and production personnel, as well as those at the corporate level.

Software allows enforceable standardization of sales practices across the organization.

Features

Handles all aspects of the order, from “scratch sheet” through revisions, while integrating CRM for 
account management, activity reporting, and financial projections.

Ground-breaking Order Approval and Export System tracks and controls orders from AE to sales 
manager, business, and traffic.

Rate card system with hundreds of permutations to fit the needs of local managers, including automatic 
yield management adjustments for inventory changes. Number of rate cards in a system is unlimited. 

Avails clearance provides AEs with information on sellout levels using inventory tables from traffic
system.

New Pipeline Sales Activity system both fits and enhances existing sales activity reporting, such as the 
several variations of the WAR Report and churn reports. 

New AE Budget Planner sets monetary and activity goals based upon historical data and either budgets
or desired income.

Integrates sales of various products such as spot, internet, photo, magazine, and direct mail advertising
into a single sales system.

Horizontal integration with the four cable traffic systems and all major research systems.

Experience
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Scalable
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Deployment
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Order/CRM
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Order Management
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Yield Management

Activity Tracking

Budget Planning

Multiplatform

End-to-end Integration

Product Overview
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Charting a strategic course in the ever-changing world of advertising 
has never been more difficult. But adSails makes the creation and 
implementation of standard sales practices easy, so you can focus 
on the big picture with more clarity. With adSails, you’ll be able to see 
exactly what’s happening with your sales force, from cold calls to closed 
contracts. Our advanced, easy-to-use reporting tools mean you’ll be able 
to measure efficiency more accurately, set and meet goals, and adapt as 
the marketplace changes. 

• Manager has the ability to approve, reject, and manage the status of AE accounts
• Maintain and publish masterlist electronically
• Accounts and their histories may be consolidated or redistributed as needed
• Eliminate emotional tension amongst colleagues and managers through
  documented account ownership

• Approve and reject orders online; exercise real control of the process
• Instant, paperless access to all proposal and contract information
• Unique accountability for entire operation through original, bullet-proof process
• Cut costs in support personnel
• Transparency between AEs, managers, business departments, and traffic

• Eliminate data entry errors
• Reduce costs by eliminating double entry
• Frees traffic department from data entry so it can focus on managing inventory

• Find accounts that haven’t been called on
• Track cold calls
• Arbitrate account disputes with call logs

• Billing projections
• Sales and Pending reports
• Productivity reports
• Weekly and monthly activity reports
• By AE, Sales Group, and Region

• Allows easy rate card maintenance to control inventory and buying behavior
• 20 different rate qualifiers plus inventory-based Yield Management
• Reward lucrative buying behavior; penalize negative buying behavior
• Enforce rate card integrity

• Import avails information from traffic software
• Yield-based pricing system
• AEs have access to inventory avails while they are selling

• Standard reporting and forecasting protocols
• Standardize image, proposals, and product
• Project one central message rather than many individual ideas of that message

• Functionality built through analysis of the sales process
• Total integration of features forces compliance with best practices
• Improve sales staff training and retention

• AE acceptance means exceptional compliance rates
• User-driven functionality means you don’t have to work to enforce acceptance

For Managers

Account List Management

Order Management

Electronic Traffic Interface 
(EDI)

Group Contact Management

Sales Reporting

Rate Management

Inventory Control

Standardization

Best Practices

Compliance
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